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CATTLE FEEDING— 


Dynamic Industry 


MAJOR OBJECTIVE feeding cattle 

maximize profits. Cattle feeders at- 
tempt attain this objective increasing 
the margin between the price paid for feed- 
ers and that received for fed cattle and 
putting gains efficiently. 

While there has been change the ma- 
jor objective, the methods and techniques 
used attaining have been altered sub- 
stantially. They have changed because the 
dynamic conditions prevailing both the 
supply and demand sectors the cattle feed- 
ing economy. Therefore, interest 
review briefly reasons why the industry has 
been changing, discuss recent trends 
numbers fed, and point out the feeding 
systems that are emerging. 


Why the Industry Has Been Changing 


When the cattle feeding industry developed 
the 19th century, feed grain production was 
specialized geographically and transportation 
systems were not highly developed. Also, feed- 
ing techniques were simple compared with 
those used today and demand for grain-fed 
beef was concentrated the heavily popu- 
lated northeastern area. Under these condi- 
tions, the industry developed rapidly the 
Corn Belt. The Corn Belt feeder would buy 
cattle the fall about the time his corn crop 


was harvested, feed them through the win- 


ter, and market them the this 
type operation, the cattle feeding enterprise 
was complementary part the total farm- 
ing operation, since the farm feeder produced 
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his own feed and purchased the cattle 
utilize this feed. Furthermore, the enterprise 
was adapted the farming operation 
such way that the cattle were purchased 
when the feed was available and fed during 
the slack season for farm labor. Thus, the 
system can described properly the com- 
plementary-owner-feeder system feeding 
cattle. Under this system, little capital equip- 
ment was needed and each feeder handled 
relatively small number cattle. Also, the 
industry tended specialized geographi- 
cally and was seasonal nature. 

Fed cattle were marketed the packing 
centers—which that time were concentrated 
along the Missouri and Mississippi Rivers and 
the Great Lakes region. Cattle were slaugh- 
tered these packing centers and the beef 
was shipped the eastern markets re- 
frigerated cars. 

recent years, systems for feeding cattle 
have been influenced substantially de- 
velopment new techniques. Examples in- 
clude the use stilbestrol, antibiotics, and 
mechanical feed mixers and dispensers. Proper 
use these techniques results increased 
efficiency, but their use often necessitates 
high capital investment and high level 
managerial ability. Lack knowledge and 
rapidly changing technology the industry 
have resulted wide variation the sys- 
tems 

Transportation changes also have had 
profound influence cattle feeding. Im- 
proved highway facilities and truck transpor- 
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tation have had number different effects. 
They have led decentralization the pack- 
ing industry, more ready access feed sup- 
plies, and more efficient dispensing feed. 

Changes factors that affect eating habits 
—such age composition, occupational status, 
location population, and methods dis- 
tribution—also are influencing the livestock 
feeding industry. Both younger and older 
people prefer the very tender meats. They 
consume substantially larger quantities 
ground meats. The increased use home 
freezers, population shifts from farm city, 
and the geographical shifts population that 
have been occurring recent years, have 
caused the demand for beef increase re- 
lation that for most other red meats. The 
trend toward outdoor living has meant more 
outdoor cooking, which has favored in- 
creased demand for steaks, frankfurters, and 
hamburgers. recent years, consumers have 
been demanding more meat from grain-fed 
animals. Generally, however, they not 
want cuts from animals that have been fed 
the heavier weights. Thus, meat producers 
have been encouraged emphasize feeding 
younger and lighter animals. Furthermore, 
changing demands, along with the advent 
new methods distribution, have caused 
increasing demand for more standardized 
meat products. 

Income trends need observed care- 
fully because consumers, with the higher in- 
comes enjoyed recent years, have been 
more selective their buying. They are more 
willing pay higher price they want 
particular kind and cut meat, and they are 
not willing accept substitutes. Thus, 
important that emphasis placed pro- 
ducing the kinds and grades meat that con- 
sumers are demanding. 

These changes technology and demand 
are influencing feeding operations all areas. 
Geographical specialization becoming less 
important, there less seasonality, and the 


resources used the production process are 
being realigned. Many these developments 
result economies scale. turn, this 
forcing some individuals out the feeding 
business, causing others shift some type 
integrated operation, and still others 
expand the size unit and change more 
continuous year-round operation. The 
grated involves arrangements 
whereby other firms 
pate the financing and management the 
enterprise. Numerous methods and techniques 
are being used, including several that are 
ing conducted experimental basis. 


Recent Trends Numbers Fed 


Accurate data are not available the total 
number cattle fed each year. For 
tive purposes, the best available data are 
numbers feed January Quarterly 
ports have been released recent years for 
some states, but these data are not available 
for many years nor much detail 
for the January date. Therefore, January 
data will used the subsequent discus- 
sion, although these data tend understate 
the importance the areas and years most 
intensive feeding. 

the beginning this year, there were 
about 5.9 million head cattle feed 
the United States. Although this was per 
cent less than the record high 6.1 million 
head feed the beginning 1957, was 
higher than for any other year. Although the 
number cattle feed January the 
United States has fluctuated somewhat from 
year year, the general trend has been con- 
sistently and sharply upward. The number 
feed recent years has been more than 
twice the number feed the early and 

average, more than fourth all 
the cattle fed the United States are fed 
Tenth Federal Reserve District states. 
Since 1930, the number cattle feed 
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District states January has varied from 
1,804,000 head 1953. The number declined 
sharply after 1953, reaching low 1,377,000 
head feed the beginning 1956. This 
steep decline District states was caused 
largely drought. emphasize the severity 
drought District states, should 
pointed out that feed grain production for 
the Nation was increasing from 1952 1956, 
and was about per cent above the 1942-51 
average 1956. District states, the 
other hand, feed grain production declined 
consistently during this period and averaged 
about per cent below the 1942-51 aver- 
age 1956. With improved weather condi- 
tions and increased feed production Dis- 
trict states 1957, numbers cattle feed 
increased 1,391,000 head January 
1958. Thus, the change District states was 
the reverse that for the Nation during 1957. 

general, however, the trend numbers 
feed January District states has 
been about the same for the Nation. 
would expected, the amplitude the Dis- 
trict fluctuations has been greater because 
localized conditions have more influence 
the smaller area. Fluctuations District 
states will probably continue more sub- 
stantial than those the Nation, although 


Monthly Review March 1958 


Dynamic Industry 


number current developments will help 
stabilize the cattle feeding industry the 
District. addition the emerging systems 
feeding which tend aid stability, use 
such developments irrigation, fertilizer, 
and hybrid grain sorghum will increase feed 
grain production. These developments also 
should assist expanding and stabilizing 
the cattle feeding industry the District. 


Systems Cattle Feeding 


The complementary-owner-feeder system 
feeding cattle remains important currently. 
Although undoubtedly will continue 
important, some other systems are expected 
grow more rapidly intensive efforts are 
made adapt emerging techniques and 
demands. 

doubtful that standardized system, 
such exists large degree the broiler 
industry today, will emerge the cattle 
feeding industry—largely because cattle uti- 
lize much wider variety feeds than 
broilers, and the demand for beef much less 
standardized than that for broilers. Frequent- 
ly, gains can put most profitably 
feeding cattle while they are utilizing other- 
wise unmarketable roughage. some in- 
stances, this roughage cannot used eco- 
nomically under dry lot system operated 
year-round basis. Furthermore, even 
operating larger scale, year-round, dry lot 
operation, different systems may prove 
more efficient depending location, kind 
cattle being fed, kinds feed available, mar- 
ket outlet, and operator. These circumstances 
result feed lots that vary greatly size and 
the relationship the operation other 
phases agriculture the community. The 
complementary-owner-feeder 
sents one extreme, while the large commer- 
cial operator who purchases all his feed 
and feeds cattle strictly custom basis 
represents the other extreme. Practically all 
systems used currently involve modifications 
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and adaptations these extremes. recent 
years, particularly the western states, the 
systems have been moving the direction 
the larger custom-type operation. 

modern operation involves substantial 
investment feed mixing facilities, feed dis- 
tribution equipment, other labor-saving de- 
vices, and lots. Thus, fixed costs are impor- 
tant. Also, much the capital used such 
nature that can used more efficiently 
with larger operation year-round basis. 
These developments favor the newer systems 
feeding. 

Three the general systems that are emerg- 

ing and becoming important, along with the 
complementary-owner-feeder system, will 
discussed. practice, most the systems 
used today involve various combinations 
these general systems. 
One system that has de- 
veloped that the own- 
er-feeder whose feeding 
operation tends only 
partly complementary his other farming 
enterprises. this system, the owner feeds 
his own cattle and produces part his own 
feed. frequently has relatively large in- 
vestment feeding facilities and attempts 
average out price risks and reduce costs 
feeding cattle year-round basis. This 
type operation tends moderately large 
compared with the small farm feed lot opera- 
tion, but small compared with many large 
commercial operations. 

There are, however, numerous adaptations 
this general type operation, depending 
such factors the kinds feed produced, 
the managerial ability and financial status 
the operator, geographical location, and mar- 
kets. The amounts and kinds capital needed 
vary widely depending great extent 
the size operation and the proportion 
feed grown. one extreme, the roughage 
and grain are produced the farm and only 
the supplemental feeds, synthetic hormones, 


Partly 
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and antibiotics are purchased. the other 
extreme, only the roughage produced 
the farm and the remainder the feed 
purchased. Obviously, between these ex. 
tremes, varying proportions the grain feeds 
utilized are produced the farm. 

The kinds financing used this system 
also vary widely. Frequently, the cattle fed 
are financed use short-term loans made 
commercial banks production credit 
associations. Feed purchases also may fi- 
nanced these institutions. not 
mon, however, for feed companies mer- 
chants finance feed purchases. Feed 
panies and merchants sometimes provide 
credit for the supplemental feeds used 
dry lot operations this type. this fi- 
nancing used, the interested companies 
merchants normally try provide 
supplemental basis with the initial lender. 
farmers purchase both the grain and sup- 
plemental feeds, the feed companies 
merchants sometimes carry the financing for 
both types feeds. Although the methods 
financing this type feed purchase vary 
widely, fairly common require security 
addition the cattle for this type loan. 

Cattle feeders operating under the numer- 
ous adaptations this specific system fre- 
quently have access managerial assistance 
from the financing agencies. Many commer- 
cial banks that this kind financing em- 
ploy person well acquainted with cattle 
feeding who available for consultation. Feed 
companies and dealers also usually have well- 
trained specialists available assist with 
cattle feeding problems. Thus, cattle feeders 
operating under this type system frequently 
have access supplemental managerial as- 
sistance from the financing agencies feed 
companies. 
this type operation, the 

purchases all, prac 
tically all, the feed. Thus, the feeding 
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operation independent other farming 
enterprises, but ownership and control all 
phases the operation remain with the 
feeder. The problems confronting the inde- 
pendent-owner-feeder, therefore, tend 
similar those confronting the partly com- 
plementary-owner-feeder. The major differ- 
ences are that the feeding operation inde- 
pendent other farming enterprises 
greater extent and provision must made 
for purchasing most the feed required. 

Under this system, the feeder operates 
more highly specialized type enterprise. 
The feeder can place more emphasis man- 
agement problems related cattle feeding, 
since his managerial energies are not likely 
distracted problems that arise from 
the complementary enterprises. the other 
hand, there are disadvantages this type 
operation. Since practically all feeds are 
purchased, dependable feed supply must 
available. Since the roughage feeds are 
bulky and expensive transport, availability 
feed reasonable prices sometimes 
problem. Also, cash short-term credit 
needed for purchasing all feeds well 
for purchasing cattle. 

The commercial feed lot 
Commercial Feed operator usually defined 
Yard who purchases all 
his feed, hires all his labor, and feeds cattle 
for other people custom basis. gen- 
eral, the commercial yards feed cattle for three 
classes customers—packers, ranchers who 
think their feeder cattle are not bringing 
high enough price, and speculators. 

The fees charged are based upon the 
amount and kinds feeds consumed. 
addition the feed cost, basic fee added 
per ton for use facilities, grinding the feed, 
handling, and feeding. Some yards vary their 
feed prices from week week, while others 
will guarantee the price the customer for 
30- 60-day period. The feed weighed 
the cattle daily basis and usually billed 
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the owner the cattle for immediate pay- 
ment 2-week intervals. Costs for vaccine 
and other veterinary bills are extra; other costs 
are included the charge for feed and the 
basic fee. 

Operation commercial feed lot 
highly specialized activity which economies 
scale can realized. Furthermore, 
advantageous use the capital, equipment, 
and labor that hired fully possible. 
Thus, such facilities become relatively large- 
scale operations that can operated most 
efficiently continuous basis. Costs increase 
substantially the facilities are used less 
than full capacity. 

Since the cattle feeding industry has become 
highly competitive, operators commercial 
lots make intensive effort operate 
capacity all times. Thus, commercial feed- 
ers frequently buy cattle their own fill 
any substantial vacancy their yards. 

The effort operate near capacity also 
has encouraged commercial feed lot operators 
put cattle out contract with farmer 
feeders. This practice started because the com- 
mercial lot operators found difficult obtain 
replacements for their feed lots from January 
May. Consequently, they often purchase 
feeder cattle the fall and place them with 
farmer feeders contract until they are 
needed their commercial lot. such times, 
these feeder cattle are available for sale 
customers who may want buy them and 
have the commercial operator feed them, 
the commercial operator may retain owner- 
ship and use them fill vacancy his yard. 

The type financing used the operation 
commercial feed lot enterprise varies 
widely. Loans made for equipment and facil- 
ities frequently need made inter- 
mediate-term basis. Loans for purchase 
feed, payment labor, and other operating 
expenses usually are short term. Since most 
the cattle are owned the customers 
this type operation, various de- 
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pending largely ownership, are used for 
their financing. 

Commercial banks are important sources 
credit for operators these commercial lots. 
Since the operator depends upon efficient 
operation for his profit and does not bear the 
price risk doing custom feeding, loans 
made good operators are safe. Furthermore, 
the turnover rapid and much the credit 
needed short-term credit. Such loans are 
ideally suited for commercial banks equipped 
handle this type financing. 

Although systems such those just 
discussed are commonly being used, 

should pointed out that many 
feeding operations not specifically fit any 
commercial operators frequently feed numer- 
ous lots cattle without any type contract. 
However, they have arrangement with one 
more packers come their feed lots 
weekly. these visits, the different pens 
cattle are inspected and sale negotiated 
between the feeder and packer for delivery, 
the option, directly his plant 
within specified number days. Although 
this not contract feeding, similar 
many ways. 

Numerous other specific systems could dis- 
cussed. From practical viewpoint, however, 
these systems can all classified under 
some combination, modification, adaptation 
the general systems just described. some 
cases, such those which the commercial 
feed lot operators put cattle out under con- 
tract with farmer feeders, the systems develop- 
ing are outgrowths other systems. 


Summary and Conclusions 


Certainly, many the major economic im- 
plications present trends the cattle feed- 
ing industry arise because the substitution 
one group inputs for another. This 
changing composition inputs has resulted 
such changes the substitution capital 


for labor and the use antibiotics and 
synthetic hormones encourage more efficient 
utilization feed and more rapid 

The new systems result the use sub- 
stantially fewer hours man labor per unit 
gain compared with the complementary. 
owner-feeder system. Thus, relatively less 
labor and fewer feeders are needed produce 
increasing quantity fed beef. The labor 
and management used under the new systems, 
however, must high caliber because 
the complexities involved such opera- 
tions. Furthermore, merchants who supply 
the commodities purchased feeders need 
keep well informed and supplied with the 
proper inputs that feeders need produce 
most efficiently. This necessary because the 
new techniques used feeding are effective 
used properly, but costly used improper- 
ly. The changing input 
nificantly influence the kinds and amounts 
the different items that suppliers must stock. 
being informed the proper use the 
items they sell, suppliers can help promote 
efficient feeding industry. 

Recent developments also have resulted 
wider geographical distribution the cattle 
feeding industry. Cattle feeding the West 
has grown much more rapidly the last 
quarter century than has for the Nation 
whole. recent years, the western states 
accounted for fourth all cattle feed 
January and for even larger percentage 
annual marketings fed cattle. cattle 
feeding industry also growing the South. 
Although the Corn Belt continues the 
major cattle feeding area, growth rates have 
been larger outside the Corn Belt. 

The feeding period has been shortened with 
the use current systems and methods. Part 
this reduction length feeding period 
attributed the reduction popularity 
highly finished beef and the increased popu- 
larity moderately high finished beef. How- 
ever, much the reduction accounted for 


— 


more intensive feeding and new tech- 
niques. Much intensive feeding done 
the areas where commercial feed lots are most 
important. For example, California, feed 
lots are filled average three times each 
year. Colorado, where both commercial 
and farm lots are important, lots are filled 
average twice each year. the Corn Belt, 
the feeding period has been shortened, but 
still does not average complete second turn- 
over during the year. 

Marketings slaughter cattle have be- 
come more stable with development new 
systems. This advantageous packers, 
wholesalers, retailers, and consumers, since 
supplies grain-fed beef fluctuate less sea- 
sonally now than the past, and facilities 
related businesses can better utilized. 

The more intensive year-round type 
operation also enables the cattle feeder 
utilize his capital, labor, and management 
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facilities more fully. Thus, the efficient man- 
ager can produce beef lower cost. The 
cattle feeding business highly competitive 
and profit margins frequently are narrow. 
Furthermore, there substantial risk involved. 
These factors make capable management and 
familiarity with modern techniques essential 
for successful operation. 

Modern merchandising methods and con- 
sumer buying habits also have encouraged 
cattle feeders make effort standardize 
their product. Although there still de- 
mand for different kinds beef, the demand 
for some kinds increasing much more rapid- 
than that for others. For example, the de- 
mand for high good and low choice grades 
beef from animals weighing less than 1,100 
pounds has increased more rapidly than that 
for most other kinds. Developments this 
type have encouraged the trend toward some 
the new systems. 
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District Retailing 
Improved 1957 


ISTRICT CONSUMERS and merchants last 

year again made positive contribution 
national sales growth. Retailing the re- 
gion thus staged recovery from the poor 
experience 1956. Strong conditions non- 
farm activities although spotty geographi- 
much improved farm situation 
provided support for the gain. 

Manufacturing employment the Tenth 
Federal Reserve District, based largely 
gains defense production specific areas, 
was high throughout most the year and re- 
corded only modest declines the fourth 
quarter. consequence, District nonfarm 
employment near the end compared 
more favorably with the corresponding 
months 1956 than did national employment. 
agriculture, important income gen- 
eration widespread areas the District, 
conditions improved substantially during the 
year long-awaited soakings curbed the hold 
the drought. With this improved produc- 
tion base and with prices livestock increas- 
ing during the year, farm income—and pros- 
pects for income—staged welcome upturn 
the District. addition, payments farmers 
under the Soil Bank program supplemented 
handsomely the flow income many farm 
communities. 

Nationally, the expanded level economic 
activity was readily apparent consumer 
purchases. Personal income was high and ris- 
ing throughout most the year and the 
course retail sales rose also—at even 
more rapid pace. When sales began shrink 


from the July and August peaks, concurrent 
with slight declines income, the levels con- 
tinued exceed those year earlier. For 
the year whole, retail sales reached 
new record nearly $200 billion—5 per 
cent above the volume for 1956. 


U.S. SALES GREW WITH RISING INCOME 
AND HIGHER PRICES 


BILLIONS BILLIONS 
OF DOLLARS SEMI-LOG SCALE OF DOLLARS 
340 SEASONALLY ADJUSTED QUARTERLY TOTALS 
AT ANNUAL RATES 
320 
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260 
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240 
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INDEX 1947-49=100 INDEX 
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108 108 
ALL COMMODITIES LESS 
100 100 


NOTE: semi-logarithmic scale, equal slopes indicate equal 
rates change. 
SOURCE: Departments Commerce and Labor, and Council 
Economic Advisers. 


The dollars making the sales record 
were not valuable 1957, however, 
they were during the previous year. Thus, 
the growth real consumption was much 
less than indicated the dollar total—as 
matter fact, the real gain was one the 
smallest the last decade. Meanwhile, the 
population the country increased about 
million persons. Consequently, real per 
capita expenditures for goods declined from 
the peak level 1956. 

The dollar expansion purchases dura- 
ble goods was virtually wiped out under the 
erosive force 3.5 per cent higher level 
prices. Auto dealers, while experiencing 
rising volume dollar sales, actually sold 
fewer new cars. the case furniture and 
appliance stores, even dollar sales were weak 
and, since prices many household durable 
goods increased, unit sales declined. 

The only real gain retail sales centered 
nondurables. Food purchases contributed the 
major share this increase, although dollar 
sales foods also were inflated price 
level which averaged some per cent above 
that 1956. The increased volume food 
store sales, however, combined with gains 
gasoline service stations, apparel shops, drug 
stores, department stores, and other nondura- 
ble goods outlets, produced significant ad- 
dition sales activity during the year. Never- 
theless, after adjustment for higher prices, 
consumer purchases nondurable goods were 
less than per cent above the 1956 volume. 

most respects, sales among the various 
kinds business the District paralleled 
the national pattern. Sales food, apparel, 
and drug stores were strong, while the ex- 
perience furniture and appliance dealers 
was unhappy one. contrast the Na- 
tion, District department store sales were 
weak, except during the third quarter. Dollar 
volume fell per cent under the 1956 level 
and marked the first year-to-year decline 
several years. Only one other district—Boston 
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DISTRICT DEPARTMENT STORE SALES 
FAIL KEEP PACE WITH 1956 
160 160 
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SOURCE: Board Governors the Federal Reserve System and 
Federal Reserve Bank Kansas City. 


—reported reduced business department 
stores, while the Nation per cent gain 
was recorded. the more favorable side, 
element strength developed sales the 
building materials and farm equipment group 
the Kansas City District. Gain this cate- 
gory was absent from the picture and 
probably was associated the District with 
improved economic conditions farming 
areas. 


Farming Lends Hand 


Most states the District contributed 
the expanded volume retail sales last year. 
some, increased sales represented new 
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records, well recovery from the reduced 
volumes 1956. many areas, response 
larger flow farm income, well psy- 
chological reaction improved production 
prospects, provided the basis for significant 
expansion retail activity. Kansas retailers, 
for example, enjoyed one the best years 
the state’s history sales improved from 1956 
rates and probably surpassed the 1955 record. 

The trend sales Kansas over the past 
few years illustrates the impact drought 
and reduced farm income retail business. 
During 1956, retail sales fell about 1.5 per 
cent from the 1955 total, according sales 
tax collection data. This occurred despite 
higher levels nonfarm activity and ad- 
vance income. However, Kansas 
recorded one the smallest gains all the 
states total personal income during 1956 
because the influence plunging farm in- 
come. Reflecting the severity drought con- 
ditions and farm income deterioration 
the western part the state, the largest sales 
declines were concentrated that area. 

The early months 1957 brought im- 
provement indicated sales continued 
near the 1956 level during 
quarter the year. late spring, however, 
sales began pick and May the best 
general improvement many months was 
recorded. During the summer and early 
autumn, sales increases relative 1956 were 
substantial. More than the 105 counties 
reported higher sales tax collections Au- 
gust and September 1957 than year earlier. 
contrast, only counties were the plus 
column January and that represented the 
largest number since December 1955. Later 
the year, sales began weaken, although 
they held well above the year-earlier levels. 

More favorable agricultural conditions gen- 
erally and large Soil Bank payments, well 
continued high nonfarm activity, provided 
the financial basis for the significant improve- 
ment Kansas retail sales 1957. might 


expected view earlier declines, the 
most significant relative gains were concen- 
trated the western part the state. 
type business, the most important increases 
were recorded food, automotive, and un- 
classified retail stores—based sales tax col- 
lections for months 1957 compared with 
the same period 1956. The number new 
autos registered the state was about the 
same 1956. Reduced dollar volume, 
the other hand, was centered almost entirely 
furniture and lumber and building out- 
lets. 

Department stores Wichita made good 
showing during the year. Undoubtedly, ex- 
panding aircraft production and employment 
during the first three quarters was signifi- 
cant factor the strength their sales. 
the other hand, sales department stores 
slipped Topeka and Hutchinson. 

Meanwhile, department stores neighbor- 
ing Missouri City, St. Joseph, 
and Joplin—also recorded smaller volume 
sales than 1956. general, the experience 
these stores seemed keeping with 
the lack strong upward trends activity 
during the year, because either weak em- 
ployment conditions less rapid improve- 
ment farm income than many other 
communities. 

Nebraska, recent developments retail 
trade exhibit many features similar those 
Kansas. Drought conditions, taking heavy 
toll feed crops and forage growth, were 
largely responsible for cut about one half 
farm income between 1954 and 1956. Non- 
farm activities, meanwhile, continued strong 
and income from those sources increased. 

Nevertheless, the effect substantial re- 
duction the important farm income com- 
ponent—it was about one fifth the total 
1954—cannot offset easily. Sales 
braska during 1956 were slow the outset 
relative the previous year. July, they 
fell more than per cent under the year- 


level and for the first time years 
were down from the previous year every 
city and county reported the University 
Nebraska Bureau Business Research. 
For 1956 whole, retail sales the state 
fell more than per cent from 1955. Only 
McCook all the cities reported showed any 
improvement. Reduced sales were centered 
among merchants selling durable goods, par- 
ticularly farm equipment, autos, and build- 
ing materials. 

The downward trend sales continued 
into 1957. For the first months the year 
sales fell under the mark the first half 
1956 and sales durable goods continued 
weaker than those soft goods. Evidence 
strength among the cities reported was 
limited largely Omaha, Scottsbluff, and 
Kearney. 


Improved 1957 


But the rains made difference. July 
1957, sales figures for Nebraska cities showed 
substantial gain over the corresponding 
month the previous year for the first time 
almost years. Significantly, July sales 
farm equipment dealers were about per 
cent higher than July 1956 and marked 
the third consecutive month improvement. 
During the last half the year, their sales 
continued run strongly ahead 1956 
levels. 

Most types retail outlets throughout the 
state reported increased sales activity during 
the second half. Furniture, hardware, and 
automotive dealers experienced definite im- 
provements. For example, new car registra- 
tions the early months the year trailed 
the 1956 pace substantial margin, but 
sales gains subsequent months more than 


FARMING LOOKED LAST YEAR AND NONFARM ACTIVITY 
REMAINED HIGH DISTRICT STATES 


Personal Income (Millions Dollars) 


1954 

2,536 

COLORADO Nonfarm 2,405 
Farm 131 

Total 3,424 

KANSAS Nonfarm 3,007 
Farm 417 

Total 

MISSOURI Nonfarm 6,550 
Farm 494 

Total 2,255 

NEBRASKA Nonfarm 1,776 
Farm 479 

Total 

NEW MEXICO Nonfarm 977 
Farm 

Total 3,156 

OKLAHOMA Nonfarm 2,942 
Farm 214 

Total 533 

WYOMING Nonfarm 488 
Farm 


Changes 1957 


1955 1956 (Per Cent Change 1956-1957) 
2,640 receipts including 
116 114 Government payments +16 
3,397 3,508 employment 
3,150 receipts including 
247 197 Government payments +15 
6,962 7,395 receipts including 
540 509 Government payments 
2,161 2,246 employment 
1895 receipts including 
266 253 Government payments +12 
1,129 1,218 employment 
3,128 3,340 receipts including 
184 151 Government payments 
562 602 employment 
507 receipts including 


SOURCE: Departments Commerce and Agriculture, and State Employment Security Agencies. Change farm receipts including 
Government payments estimated Federal Reserve Bank Kansas City. 
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District Retailing 


offset the deficit. Department stores also re- 
ported reversal the 1956 sales experience; 
stores the Omaha-Lincoln area marked 
per cent increase volume for the year. 
While retail stores specializing soft goods 
reported higher sales, the gains were not 
pronounced hard goods lines. 

For the most part, the strengthening re- 
tail business the year progressed rested 
heavily upon improved agricultural condi- 
tions. Cash receipts from farm marketings 
increased more than one tenth and, 
addition, farm income was boosted large 
flow Soil Bank payments. These factors 
provided important offsets weaknesses 
nonfarm activity which developed during the 
year. 


Departure 


contrast the favorable developments 
Kansas and Nebraska, farm income Ok- 
lahoma showed little improvement 1957. 
Moreover, lack strength nonfarm activity 
was indicated the absence growth 
employment. Reduced levels industrial 
activity were suggested sharp drop 
factory employment relative 
much this decline reflected fewer air- 
craft jobs Tulsa, significant declines also 
occurred during the year that city’s ma- 
chinery industry. addition, factory employ- 
ment Oklahoma City also fell substantially 
below year-earlier levels. Signs the general 
economic weakness were evident the re- 
tail trade picture sales failed meet 1956 
levels each month. 

This marked the second consecutive year 
decline retail trade for Oklahoma. 
1956, the increase personal income for the 
state lagged behind the country-wide average, 
principally because declines farm in- 
come. Moderate gains the nonfarm sector 
failed provide enough strength boost 
retail sales above the year-earlier level. 
many other areas, slower sales durables— 


autos, hardware, and building materials—were 
primarily responsible for the slight decline 
total sales. 

1957, almost all types retail outlets 
experienced poorer sales. Department store 
sales for the state, well Oklahoma 
City and Tulsa, dropped below the 1956 fig- 
ure. Auto dealers again suffered slump 
business new passenger car registrations 
fell about per cent from the 1956 mark. Ac- 
cording the University Bureau 
Business Research, many other retailers 
also reported reduced volume 
Among the major types durable goods 
stores, only hardware merchants noted im- 
proved sales for the year. the nondurables 
group, which general fared better than 
hard goods, strength was limited largely 
drug and variety stores. 


The Western Story 


Expanding general economic activity ruled 
developments the western states the 
District throughout the greater part 1957. 
integral part that expansion—receiving 
nourishment from and contributing the 
over-all gain turn—was growing retail busi- 
ness. 

Retail sales figures for Colorado, although 
not complete, indicate that 1957 sales may 
exceed those the previous year mar- 
gin larger than the 1956 total surpassed 
the 1955 level. Thus, new record level 
probably was set for the year, according 
the Bureau Business Research the Uni- 
versity Colorado. The number new 
autos registered increased about per cent 
from the 1956 figure. the Denver Metro- 
politan Area, sales department stores ran 
about per cent above the 1956 volume. 

Most basic income-generating activities 
the state were maintained high and ex- 
panding levels during the year. Very impor- 
tant the sustained over-all expansion was 
continued upward trend employment, al- 


though some weakness began develop late 
the year. Cash farm receipts Colorado 
profited from improved agricultural condi- 
tions and Soil Bank payments increased. Early 
information suggests that these developments 
the promise good farming prospects 
the downtrend sales areas 
hard hit drought, such the eastern high 
plains counties. addition, tourist expendi- 
tures set all-time record, and fuel produc- 
tion—largely petroleum and natural gas—in- 
creased. Together, these factors supplied 
strong base for expanded retail business. 

One the most active areas the western 
part the District the San Juan Basin, 
which common both Colorado and New 
Mexico. Oil, gas, and uranium have created 
sizable boom the area, with the result 
that retail sales have shown some large gains. 
Further south New Mexico, near Grants, 
activity uranium mills now operating 
under construction has produced important 
relative gains retail business. 

Expansion economic activity New 
Mexico, however, extended many other 
areas. Nonfarm employment averaged about 
per cent above the 1956 level. Continuing 
high levels activity defense programs 
Los Alamos, Holloman, and White Sands con- 
tributed increased sales those areas. 
Sales Albuquerque, which recent years 
have accounted for more than one fourth 
New Mexico’s total retail volume, fell below 
the year-earlier mark, however. 

Farm income for New Mexico was down 
slightly from 1956 levels. Although weather 
conditions and farm prices improved the 
latter part the year, reduced herds cattle 
and sheep and smaller harvestings crops 
adversely affected late fall rains resulted 
lower income for the farm sector. 

The continued general strength nonfarm 
activities, however, provided the basis for 
growth retail business. Sales New Mexico 
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Improved 1957 


have mounted steadily from 1954 and last year 
may have exceeded the 1956 volume per 
cent, according the University New Mex- 
ico Bureau Business Research. All major 
types retailing, except furniture and appli- 
ance outlets, shared the increases. Although 
auto dealers showed the smallest relative gain 
sales for any major group, the number new 
cars registered increased about per cent. 

Wyoming, the other western states 
the District, new auto registrations last 
year ran ahead the number 1956. Total 
dollar sales showed increase about 
per cent for the first three quarters the 
year relative the comparable period 1956, 
estimated the Division Business and 
Economic Research the University 
Wyoming. 

Both farm and nonfarm developments, 
general, tended support the favorable vol- 
ume trade. Nonfarm employment was high, 
although weakened during the last 
the year. Farm land Wyoming was blessed 
with good amount timely precipitation. 
Consequently, the crops hay and winter 
wheat were record-breaking, yields many 
others were record levels, and the condi- 
tion range livestock improved. 


The Prospect 


The promise further improvement 
farm income may serve strong support 
for District sales during the months ahead. 
addition, the recent business cycle history 
the District suggests that downturns have 
been less pronounced this region during 
periods national recession. This also would 
tend relatively favorable factor 
District retail business. Defense production 
one activity which may present problems for 
individual areas within the District. 
already clear, the changing pattern defense 
requirements poses severe adjustment prob- 
lems various localities from time time. 
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TENTH DISTRICT MEMBER BANK DEPOSITS 
Averages Daily Figures 


MILLIONS DOLLARS MILLIONS 
7800 7800 


7500 


7200 7200 
EMBER BANKS 
6900 6900 


4100 BANKS 4100 


3800 3800 


3200 BANKS 


3200 


MILLIONS DOLLARS MILLIONS DOLLARS 


DEMAND 


1954 1955 1957 1958 


BANKING THE TENTH DISTRICT PRICE INDEXES, UNITED STATES 


Deposits 


Reserve Reserve 
City Country City Country 
Member Wholesale Price Index 


Prices Paid Farmers 
Janvary 1958 Percentage Change From 


TENTH DISTRICT BUSINESS INDICATORS 
1957 1957 1957 1957 1957 1957 Value Value *Value 
Check Department Residential 


Payments Store Sales Building Permits 
and Principal 


Tenth Dist. Metropolitan 


Consumer Price Index 


Colorado 
Kansas 
Missouri* Denver 


Nebraska Wichita 
Kansas City 
Omaha 
Okla. City 


Tulsa 


New Mexico* 
Wyoming 


*Tenth District portion only. reserve cities this only. City, and Kans. 
than 0.5 per cent. 


a 
4900 
1187 
+15 
+72 
+22 


